Everybody knows that becoming a
Rheem® Pro Partner™ makes good
business sense. But what happens when
you take a look at Pro Partnership by the

numbers? You'll see that it makes really
good business sense.
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Networking opportunities at our
O tri-annual Pro Partner Conference
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ProClub points awarded annually to Pro Partners

=1 25-30 million

Brand impressions generated from digital brand awareness campaigns
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New Graduate Studies
courses with content
curated specifically for
Pro Partners

Pieces of content for

Pro Partner social media
pages on Facebook, Twitter
and Instagram, posting five
times a month

Minutes to take some of the new micro-learning
courses on Rheem Academy

Ready to Go Pro?

Visit My.Rheem.com > Marketing > Programs > Pro Partner or ask your Rheem distributor for details.




